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Utilising Credit Analytics for Better Credit
Decisioning

(CPARETIX

Ran Shribman
Global Business Development Director
Paretix
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TAKING CREDIT DECISIONING TO THE NEXT LEVEL

[\

AUTOMATE OPTIMIZE PERSONALISE

Faster and less Improve Differentiate
resources Profitability yourself
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Reduce Operation Cost '
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* Manual underwriting processes bear high
operational costs with small ticket loans

* Automating your credit decisioning process
can dramatically reduce operational costs.

AUTOMATE

Faster and less
resources
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Improve
Profitability

Yy .
3 Y
b, iy !

1 WS W,
[y ) \\.*Q\t‘:\'.“ ‘”'j"‘g’:t‘;z
\! 3 q (
DRE T TR L

Reduce Credit Loss

 Microfinance often represents a high level of
credit risk, which can translate into high
default rates.

* Credit analytics and machine learning
algorithms, can help optimise your credit
decisions and reduce your credit losses.
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Enhance Customer Experience

* Microfinance borrowers often have limited
financial literacy

* Personalising the repayment terms to match
borrower’s profile can significantly enhance
the customer experience.

PERSONALISE

Differentiate
yourself
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PERSONALIZE YOUR CREDIT OFFER

YOUR YOUR

BESPOKE SCORING LENDING POLICY

Risk Assessment Risk Appetite
CREDIT OFFER

Risk based pricing
Personalized Terms
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LEVERAGING MULTIPLE DATA SOURCES
R= @ Nln

Internal systems 3rd Data
Parties Partners
CRM Credit Bureau Employers
Credit History Mobile Wallets Agri services

Transactions

Different data sources for each credit product
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Overcoming Limited Data Challenges o o O

Data quality and  Not required Partial data High
quantity l I

Basis for Expert’s opinion | Internal and | Internal and
Modeling | external data + | external data

I Expert’s opinion I

Model
Performance

»  Time
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Bespoke models

Different lenders focus on
— Different credit segments

— Different credit products

* The Lending process and data collected

by each lender can differ

Bespoke models leverage the lender’s

last 6 months

W
cﬂ\
SeLibes Sy
Characteristic Weight
# Transactions last 6 months 9%
# Bill payments last 6 Months 12%
>
[J] B
S Avg depgsit inflow last 6 129%
s mont
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'_g Nutmber, urces for 9%
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S E ~ Customer Satisfaction 6%
Gender 5%
%) Age 3%
<
Marital Status 6%
Account opening date 4%
§ s Avg account balance last 6 12%
2= months
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©
A{c% g Avg percentage withdrawal 9%
o -

domain expertise and unigueness
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PARETIX SCA

of

Scoring Decision
Engine Engine

%

Portfolio Monitoring

- =~ SMART CREDIT ANALYTICS PLATFORM St

RAW DATA l
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3RD PARTY

Data Sources
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LENDER
CRM /Loan APPLICANT
Management

CREDIT
RECOMENDATION

(CPARETIX




¥
i
" 25th MFC N ity
%« .. Annual Conference ¢,
9 Thriving Together ° ° ° ° “* fu, !

24-25 May 2023 Budva, Montenegro » e o",
Paretix scoring optimizer sy i

Model Update Details
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 Evaluation of new data points

Data Load Scorecard Changes
oo osntonssos0 Pormeter Champlon Welgh, % | Challnge Welgh ¥ | cange, % * New data is tested regarding its performance
Number of data points: lT. I::l:l: :::::5 1: .‘Z .
Size of business 7 7
e | [ . - * Periodical improvements
Population size: 74,877 Current use of credit limit 12 1" -1
e e e e st 2 u] -  Score card characteristics points are optimized
ST ' using updated data
In optimal model: 1" Effect on GINI
Champion: 60.1% '
Challenger: 61.3% . .
 Challenger models simulation
Effect on Acceptance Rate
o 13 * How implementing an updated socre card will
Challenger: 50.2%
b b Bt improve acceptance rates, predictions and loss
g 2n 4
rates? r
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Scoring engine, credit policy,

engine and credit portfolio é}g’},

monitoring

BESPOKE MODEL

Bespoke models
leverage your domain KEY

expertise and uniqueness DIFFERENTIATORS

FAST TO IMPLEMENT

Less than 4 weeks
to full solution
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TRANSPARENCY

No black box, we encourage
you to understand our
algorithms

in order to challenge them

CONTINUOUS LEARNING

Improve your decisions more
frequently with our machine
learning algorithms

(CPARETIX




"SI%

%

5 25th MFC
+-.. Annual Conference

3 Thriving Together

24-25 May 2023 Budva, Montenegro

Thank you

Ran Shribman
rans@paretix.com
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